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This Non Verlbal
Communication “Tinime’

Sales people
have to Techniques to
be really good at influence
it....

Some have it
some don’t
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Empowering Change
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Just not the
thing with
the glove...
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Gelting the Fealing

Experiehcing




“m Mlchﬂel Nir . Th @ [Tﬂ kg

Michael Ni
SaPIr@SaIr-CS.CoMm
@miichiaelnis

I il d InfiltiehceaB e dintnmind

LANGUAGE Workshop with IIBA

‘Silent Influq_gmg; Decemper 8™
A PRACTICAL GUIDE Sunlite rovte 128 ane 9




